
A good estate plan will:

• ensure that the ownership and control of your assets

passes to your intended beneficiaries in the correct

proportions; and

• that this happens in a way that results in the least

amount of income tax being imposed on the income

and capital gains earned on those assets, and which

protects those assets should a beneficiary be involved in

any legal difficulties, for example, bankruptcy or divorce.

Essentially, a good estate plan can provide you with 

peace of mind and minimise potential complications for

your beneficiaries.

Working out what you need

Have you considered whether you have sufficient assets

accumulated to provide for your family and pay off any

debts in the event of your death? What about if you are

injured and unable to control your investments – have you

chosen someone to manage your affairs for you whilst you

are recuperating?

Even if you already have a Will, a simple Will which leaves

your assets to various people may not be the best option

for your particular circumstances, particularly if you have

children from a previous marriage or your own

relationships have changed.When looking at your estate

planning needs, you need to consider who will inherit your

assets, which assets they’ll inherit and in what proportions.

Your estate planning needs should be reviewed on a regular

basis, and particularly when an important event occurs,

such as:

• Marriage or divorce

• Change of employment or retirement

• The birth of a child or the death of a relative that you

have provided for.

Each of these events can be a life-changing experience for

you and your family and should trigger a consideration of

your estate planning needs and objectives.

An estate planning checklist

Take a moment to consider the following questions:

• Do you have a valid Will?

• Has it been reviewed/updated since the last significant

event in your life?

• Does your Will provide adequate protection to ensure

your assets are not inappropriately diminished?

• Do you know how much money your family would

need if you were to die today?

• Do you have personal insurance in place (life cover,

T&PD, income protection, trauma insurance)?

• Do you know how much cover you have under your

personal insurance policies?

• Is this cover sufficient?

• Have you appointed someone to look after your affairs

if you die or become incapacitated?

• If you are a business owner, have you considered exit

strategies from your business?

• If you are a business owner, have you planned for the

future of your business after you pass away?

If the answer to any of the above questions is ‘No’, then 

it’s possible that you have a gap in your true estate planning

needs.

Ask your financial adviser

Your financial adviser can assist you in identifying gaps in

your insurance and estate planning needs and can

recommend solutions to address them. If you need specialist

advice, we can refer you to the appropriate professionals.

Please contact your financial adviser if you have any

questions in relation to your estate planning needs.
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More information? For further information on any issue here, or any financial matter, please contact your financial adviser.

Estate planning is about more than just

preparing a valid Will. It’s about making

sure your family is provided for and that

your assets go where you want them to

after you die. Estate planning is an

important part of your overall financial plan

and it shouldn’t be left until it is too late.

SECURITOR financial advisers offer you a complete financial
planning package – including investment, superannuation,
retirement, insurance and banking solutions. Using a
combination of the right technical advice and the right
investment strategies, SECURITOR financial advisers can add
significant value to your financial affairs over the long-term.

SECURITOR is one of Australia’s largest dealer groups with
430 Authorised Representatives located throughout Australia,
managing more than $6 billion for over 50,000 clients.
SECURITOR is supported by SEALCORP, one of Australia's
largest suppliers of financial products and services to financial
advisers. SEALCORP is part of the St.George group.
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publication is a summary only and is based on information believed to be reliable and received
from sources within the market. It is not the intention of SECURITOR that this publication be
used as the primary source of readers’ information but as an adjunct to their own resources and
training. No representation is given, warranty made or responsibility taken as to the accuracy,
timeliness or completeness of any information or recommendation contained in this publication
and neither SECURITOR nor its related companies, employees or officers will be liable to the
reader in contract or tort (including for negligence) or otherwise for any loss or damage arising
as a result of the reader relying on any such information or recommendation (except in so far as
any statutory liability cannot be excluded).This publication has been prepared without taking
account of your objectives, financial situation or needs, and because of that you should, before
acting on anything in this publication, consider the appropriateness of the advice, having regard to
your objectives, financial situation and needs. Past performance is not indicative of future
performance. For taxation and superannuation matters, we recommend you seek advice from a
suitably qualified professional.
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when it comes to your ability to work. Some definitions are

‘duties-based’, for example, a claim will be paid as long as

the policy holder is unable to do one of the important

duties of their occupation necessary to producing an

income, and some are income-based, for example, where a

claim will be paid if the policy holder is unable to produce

at least 80% of their previous income through their usual

occupation as a result of sickness or accident.

Critical illness/injury cover

This is commonly known as Trauma insurance or Living

Insurance. Unlike income protection insurance, which is

dependent on your inability to work, trauma insurance is

generally paid out on the diagnosis of a pre-defined critical

illness/injury, regardless of your working status. Instead of

receiving a monthly income stream, you are paid a lump

sum that you can spend on whatever you like – medical

bills, your mortgage, even an overseas trip.The insurance

company makes no demands on how you spend the money.

Policies include specific criteria on major illnesses which can

include heart attack, stroke, malignant cancer, chronic kidney

failure and specified organ transplant.The key benefit of

trauma insurance is that it gives you a financial buffer so you

have time to recover from an illness. After all, if you're trying

to recover from a major illness, the fewer financial worries

you have, the easier it will be. Premiums for trauma

insurance vary according to your own circumstances and

while premiums are generally not tax deductible, any policy

proceeds you receive are generally not taxable.

Be prepared for future uncertainty

Life insurance, income protection and trauma cover are just

three types of personal insurance – others include total and

permanent disablement insurance, business expense

insurance, key person insurance and buy/sell insurance, the

latter three applicable to business operators.

If you have questions about personal insurance or if your

financial plan doesn’t prepare you for the worst, or perhaps

isn’t as sound as it could be, contact your financial adviser

who can answer your questions and assist you in

determining which insurance is appropriate for you and the

level of cover that you need.
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